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IMPORTANT DA EES @
i HESTOUREX

Event Duration
Ath-7th April 2019

Hosted Buyer
Registration Deadline
11th February 2019

Opening Hours
Daily 10:00 am 0 6:00 pm
(Exhibitors: 8:30 am d 7:00 pm)

Set-up

Constructive stand construction:

1th April 2019, 7:00 am & 10:00 pm

until 3rd April 2019, 7:00 am 9 10:00 am

Dismantling
7th April 2019 after 6:00 pm
until 8th April 2019




ERPAIRCGOAL

Take some time to carefully consider exactly what you would like to accomplish at
Hestourex and steer your trade show presence in the direction with the best prospects

for success.

In addition to your stand construction and activities, your communication measures in
the run -up to the trade show should also be oriented towards your trade show goals.
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o Bo Do I

o To I

CONTACTS

Establishing contacts with
sales and cooperation
partners

Acquiring new customers
Maintaining relationships
with regular customers
Reaching new target
groups

Finding new employees

IMAGE

Strengthening your image

Raising your public profile

Presenting interesting new
products

To To T Do

BUSINESS

Fine-tuning your price ranges

Business initiation
Closing deals

Analyzing export opportunities

and new markets

INFORMATION

Visiting experts

and seminars

Identifying developments,
niche markets and trends
Analyzing the competition
and market situation

conferences

HESTOUREX




YOUR SFAND/ATHAES TOUREX

Four ImportantQUestionsrY ou
Shouldi AnswetHinst

1 In which hall would you like to be?

Hestourex features not only geographical
organization but also thematic segments which
help visitors and exhibitors quickly find their way
through the vast amounts of service offerings
the trade show has to offer. Detailed

information about the different segments can

be found at 2019 Exhibit Hall Layout. Please
note that stand allocation is based on
availability.

2 How much space do you need?

Allow for enough space to accomplish your
trade fair goals. You should take into account
the number of potential co  -exhibitors and the
amount of space your competitors used the
previous year. Layout is also important & space
for presentations, catering, meetings, image
building, receiving visitors and related functions
needs to be carefully considered.
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3 Which type of participation is the most
promising?

You can present your organization with your
own trade show stand or in the framework of a
shared stand or pavilion. An individual stand
can be individually coordinated to express
your organizationb6s corporate
available in many sizes. Participation in a
shared stand costs less and requires less work:
as a co -exhibitor of a country or association, or
as a sub -exhibitor of a partner organization,
you can benefit from the experience of the

main exhibitor, and you will have less front end
organization work.

4 Which type of stand is best?

There are stands with one, two, three or four
open sides. The more open sides you have,
the more visible you are to  visitors.



FASIT/AND Yo STAND REGISARANON

Il n order to consi der our exhi bitorsd wishes and

can plan effectively, we need to receive your stand registration form first. If you have any questions
regarding your stand registration, please contact the Hestourex team. You can find our contact
information on our official website.

Simply fill out the Exhibitor Pre -Application Form from our official website. After having received and
checked your stand registration, we will send you a stand offer as quickly as possible. Please confirm
your stand offer as soon as possible dideally, via email.

Please note that, if you choose Plain Area, we provide the floor space and electricity, you could use
your own stand designers and suppliers to construct your stand. If you choose Standard Stand, the
frame, walls and ceiling of the stand are built for you - all you need to dois stand decoration

SR L QURER

Stand] Price> STANDARD STAND DEFAI

Minimum Stand Area : 25 m2
VAT: 18%

A Electricity, W ater, Cleaning
A Panel Sand Walls Space Roof

Stand Size Standard Stand A Construction
1 x100 Watt Spot In Every 3 m2
(m2) (PI’ICE/mZ) (Prlce/m2) A 1 x 3 Group Socket In The Stand

25-50 120 +  VIATO + VA A Name Board For Each Open
Side
51-150 110 G + VMIASTO G + VA A Carpet s

A Aluminum Table s

151 and over 100 G + MATO G0 + VA A Aluminum Chairs

A Counter
A Waste Boxs



FOUR KEYPPOSITIONS HORFAIRCOPERATRON @

In order to ensure the success of your trade show stand, we recommend that you
keep four key positions filled. If you have a smaller stand, multiple positions can be

carried out by one employee.

The Hostess
Attracts the attention of
visitors who are passing by.
This can be a friendly hostess
with candies or a clown with
a rubber microphone; the
possibilities are virtually
endless.

The Seller

Does what his/her name says:

Thisperson is responsible for
attending B2B Meeting and
optimally trained to answer
all questions about your
products.

The Receptionist
Personally greets every visitor.
He/She clarifies the reason for the
visit: Is the visitor only interested in
giveaways? Does the visitor want
to sell something? Or could this be
a potential customer  who can be
immediately directed to the seller?

The Tracker
Immediately puts the data from
the b u y e r sisitorsdlusiness
card into the database after
B2B meetings and writes a
follow -up email afterwards.

HESTOUREX



B2B PLATFORM
eveoe

HESTOUREX

From the concept Business to
Business, Hestourex B2B Platform
are dedicated to the people in the
healthcare, sport, tourism field, with
the main scope of creating,
maintaining, and developing
professional collaborations, and at
the same time, of growing the
business.

i 1 This well-organized platform give
HESTO UREX businesses the possibility to buy or
to sell their products or services to

B2B PLATFORM another business.

Hestourex B2B Platform is an
opportunity for suppliers to
convince potential clients that they
provide services of very good
quality, and for the clients to get to
know new suppliers that reach the
desired level of professionalism .



